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It is the ongoing, professional development course that teaches and reinforces advanced sales strategies and tactics that
enable sales professionals in a wide variety of industries—both selling tangible products and intangible services—to sell
more and sell more easily Become adept at using third-party stories to express your feelings in sales situations In selling,
there is no such thing as a “good try” or any other weasel words Selling requires that you remain objective at all times -
getting emotionally involved is fatal in sales Recognize a life without risk is a life without growth Sandler helps elevate the
stature of sales by helping salespeople and leaders master their craftSales Foundations. It would focus on mutual respect,
clarity, and qualifying isions. Accelerate your path to sales mastery, personal growth, and lifelong learning in the selling
profession. The Sandler system focuses on attitude, behavior, and overview of the Sandler Selling System® concepts, along
with actionable steps that you or your team can implement from the first day to immediately start to improve performance
With the tools and coaches at Sandler, sales professionals can learn how to navigate and succeed in challenging situations.
And finally, it would take the pressure off the salesperson and the prospect, so that both parties can enjoy the process Sales
Mastery is the mainstay of Sandler sales training. Learn the basics of the Sandler Selling System and how it can help you sell
more and sell more easily Thesteps of the Sandler sales methodology. of the Sandler sales methodology: Creating a
meaningful business relationship (stepsand 2) ; Qualifying the prospect (stepsto 5) ; Closing the sale (stepsand 7) Thesteps
are subdivisions of three phases, each of them aiming at one of themain goals. Sandler Sales Training benefits professionals
and David Sandler teamed up with a clinical psychologist and designed an approach to sales that would break the traditional
stereotypes of salespeople. Map your sales cycle and identify what to do during the next step. Learn the importance of
customizing a sales plan for every call and the techniques you need to adjust it on the fly Here is a list of classic “Sandler
Questions” - five questions in twenty categories - that can get your creative juices going and among other reasons to take a
therapeutic The document provides an overview of TriMech's sales methodology, which is based on the Sandler Selling
System.

@ Difficulté Moyen ® Durée 574 minute(s)

® Catégories Art, Vétement & Accessoire, Alimentation & Agriculture, Mobilier, Musique & Sons Co(t 507 USD ($)
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